
37 Strategies to Increase Your Commercial
Connections and Grow Your Sales Now
In today's competitive business environment, it's more important than ever
to have a strong network of commercial connections. These connections
can help you generate leads, close deals, and grow your business.
However, building and maintaining a strong network takes time and effort.
That's why we've put together this list of 37 strategies that you can use to
increase your commercial connections and grow your sales.
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1. Attend industry events

Industry events are a great way to meet new people and learn about the
latest trends in your industry. When attending events, make sure to
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introduce yourself to people and exchange contact information. You can
also follow up with people after the event to continue the conversation.

2. Join a business networking group

Business networking groups are a great way to meet other business
professionals in your area. These groups often host events and meetings
where you can connect with potential customers and partners.

3. Get involved in your community

Getting involved in your community is a great way to meet new people and
build relationships. You can volunteer for a local charity, join a sports team,
or attend community events. When you're involved in your community,
you're more likely to meet people who can help you grow your business.

4. Use social media

Social media is a powerful tool that you can use to connect with potential
customers and partners. Use social media to share your company's news
and updates, and to engage with other users. You can also use social
media to join groups and forums related to your industry.

5. Start a blog

Starting a blog is a great way to share your expertise and attract potential
customers. When you blog, you're creating content that people can find
valuable and informative. This can help you build relationships with
potential customers and establish yourself as a thought leader in your
industry.

6. Create a website



A website is a must-have for any business. Your website should be
designed to attract potential customers and provide them with information
about your products or services. Make sure your website is easy to
navigate and includes clear contact information.

7. Use email marketing

Email marketing is a great way to stay in touch with potential customers
and promote your products or services. When sending emails, make sure
to provide valuable content and avoid being too salesy. You can also use
email marketing to segment your audience and send targeted messages.

8. Use paid advertising

Paid advertising can be a great way to reach a larger audience and
promote your products or services. There are several different types of paid
advertising, such as search engine marketing, social media advertising,
and display advertising. Choose the types of paid advertising that are most
relevant to your business and target audience.

9. Offer free consultations

Offering free consultations is a great way to build relationships with
potential customers and show them that you're confident in your products
or services. When offering consultations, make sure to provide valuable
information and advice. You can also use consultations to gather
information about your potential customers' needs.

10. Run webinars

Webinars are a great way to share your expertise and connect with
potential customers. Webinars can be used to educate your audience



about a specific topic, or to promote your products or services. Make sure
to promote your webinars in advance and to provide valuable content.

11. Host events

Hosting events is a great way to connect with potential customers and
partners. Events can be used to launch new products or services, to
generate leads, or to build relationships. Make sure to plan your events
carefully and to promote them in advance.

12. Sponsor events

Sponsoring events is a great way to get your company's name in front of a
larger audience. When sponsoring events, make sure to choose events
that are relevant to your target market. You can also use sponsorships to
build relationships with potential customers and partners.

13. Join a Chamber of Commerce

Joining a Chamber of Commerce is a great way to connect with other
businesses in your community. Chambers of Commerce often host events
and meetings where you can meet potential customers and partners. You
can also use the Chamber of Commerce to get involved in community
activities.

14. Get involved in local politics

Getting involved in local politics is a great way to meet other business
leaders in your community. You can volunteer for campaigns, donate to
local candidates, or attend political events. When you're involved in local
politics, you're more likely to meet people who can help you grow your
business.



15. Join a trade association

Joining a trade association is a great way to connect with other businesses
in your industry. Trade associations often host events and meetings where
you can meet potential customers and partners. You can also use trade
associations to get involved in industry-specific activities.

16. Partner with other businesses

Partnering with other businesses is a great way to cross-promote your
products or services. When partnering with other businesses, make sure to
choose businesses that are complementary to your own. You can also use
partnerships to create joint ventures or to offer package deals.

17. Referrals

Referrals are a great way to generate new leads and grow your business.
When you provide excellent service to your customers, they're more likely
to refer their friends and family to you. Make sure to ask your customers for
referrals and to thank them for their business.

18. Create a referral program

A referral program can help you generate even more referrals. When you
create a referral program, you offer incentives to your customers for
referring new business to you. Referral programs can be a great way to
grow your business quickly.

19. Offer discounts

Offering discounts is a great way to attract new customers and generate
sales. Discounts can be used to promote your products or services, or to



reward customers for their loyalty. Make sure to use discounts strategically
and to avoid discounting your products or services too much.

20. Run contests and promotions

Contests and promotions are a great way to generate excitement and
interest in your products or services. Contests and promotions can be used
to generate leads, grow your social media following, or drive traffic to your
website. Make sure to plan your contests and promotions carefully and to
promote them in advance.

21. Create a loyalty program

A loyalty program can help you retain customers and encourage them to
make repeat purchases. Loyalty programs can be used to offer discounts,
rewards, and other perks to customers who make repeat purchases. Make
sure to create a loyalty program that is easy to understand and use.

22. Provide excellent customer service

Providing excellent customer service is one of the best ways to grow your
business. When you provide excellent customer service, your customers
are more likely to be satisfied with your products or services and to return
for more. Make sure to train your staff to provide excellent customer service
and to empower them to make decisions.

23. Ask for feedback

Asking for feedback is a great way to improve your products or services
and to grow your business. When you ask for feedback, you're showing
your customers that you value their opinion and that you're committed to



providing them with the best possible products or services. Make sure to
use feedback to make improvements to your business.

24. Be active on social media

Being active on social media is a great way to connect with potential
customers and grow your business. When you're active on social media,
you're able to share your company's news and updates, and to engage with
other users. You can also use social media to join groups and forums
related to your industry.

25. Use social media advertising

Social media advertising can be a great way to reach a larger audience and
promote your products or services. Social media advertising allows you to
target your ads to specific demographics, interests, and behaviors. Make
sure to choose the right social media platforms for your business and to
target your ads carefully.

26. Use search engine marketing

Search engine
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